December [●]th 2020

Technology
enabled,
primary care.
Empowering patients and doctors with advanced
technologies to increase access, improve quality, and reduce
the costs of healthcare.
A preliminary prospectus containing important information relating to the securities being distributed by MCI OneHealth Technologies Inc. (“MCI OneHealth” or the “Company”) has been filed
with the securities regulatory authority in the Province of Québec, and an amended and restated preliminary prospectus has been filed with the securities regulatory authorities in each of the provinces of
Canada, other than the Province of Québec dated December [●], 2020 (the "preliminary prospectus")..
The preliminary prospectus is still subject to completion or amendment. Copies of the preliminary prospectus may be obtained from Canaccord Genuity Corp. at ecm@cgf.com. There will not
be any sale or any acceptance of an offer to buy the securities until a receipt for the final prospectus has beenissued.
This document does not provide full disclosure of all material facts relating to the securities offered. Investors should read the preliminary prospectus, the final prospectus and any amendment for
disclosure of those facts, especially risk factors relating to the securities offered, before making an investment decision

Disclaimer.

There is no market through which the securities offered may be sold and purchasers may not be able to resell securities purchased under the prospectus. This may affect the pricing of the securities in the secondary market, the transparency and
availability of trading prices, the liquidity of the securities and the extent of issuer regulation. An investment in the securities offered is speculative and subject to a number of risks that should be considered by a prospective purchaser. Investors
should carefully consider the risks described under the headings “Risk Factors” and “Cautionary Statement Regarding Forward-Looking Information” in the prospectus before purchasing the securities offered.
No securities regulatory authority has expressed an opinion about these securities and it is an offence to claim otherwise. This preliminary prospectus constitutes a public offering of these securities only in those jurisdictions where they may be
lawfully offered for sale and therein only by persons permitted to sell such securities. The securities offered herein have not been and will not be registered under the United States Securities Act of 1933, as amended (the “U.S. Securities Act”), or
any state securities laws and may not be offered or sold within the “United States” (as such term is defined in Regulation S under the U.S. Securities Act) unless an exemption from such registration is available. This preliminary prospectus does not
constitute an offer to sell or an offer to buy any of the securities offered hereby within the United States.
RESTRICTED SECURITIES
The Class B Multiple Voting Shares carry a greater number of votes per share relative to the Class A Subordinate Voting Shares. The Class A Subordinate Voting Shares are therefore “restricted securities” within the meaning of such term under
applicable Canadian securities laws. Other than their superior voting rights, the Class B Multiple Voting Shares have no other rights.
CONFIDENTIAL INFORMATION
The information contained in this presentation has been prepared by MCI OneHealth and its affiliates in respect of the proposed initial public offering of MCI OneHealth and contains confidential information pertaining to the business and operations
and investments of MCI OneHealth. The information contained in this presentation is proprietary to MCI OneHealth. It has been prepared for information purposes with the express understanding that, without the prior written consent of MCI
OneHealth, no person will make reproductions of the documents. The information contained in this presentation (a) is provided as at the date hereof and is subject to change without notice, (b) does not purport to contain all the information that may
be necessary or desirable to fully and accurately evaluate an investment in MCI OneHealth, and (c) is not to be considered as a recommendation by MCI OneHealth that any person make an investment in MCI OneHealth.
This presentation is qualified in its entirety by reference to, and must be read in conjunction with, the information contained in the preliminary prospectus. Neither the Company nor or any of the Underwriters has authorized anyone to provide
prospective purchasers with different or additional information from the information contained in the preliminary prospectus. The Company and the Underwriters take no responsibility for, and can provide no assurance as to the reliability of, any other
information that others may give you. No securities regulatory authority has expressed an opinion about the securities described herein and it is an offence to claim otherwise. This presentation does not constitute an offer to sell or the solicitation of an
offer to buy any securities, nor shall there be any sale or distribution of these securities in any jurisdiction in which such offer, solicitation, sale or distribution would be unlawful. The Class A Subordinate Voting Shares have not been and will not be
registered under the United States Securities Act of 1933, as amended (the “U.S. Securities Act”), or any U.S. state securities law and may not be offered or sold in the United States except in compliance with the registration requirements of the U.S.
Securities Act and applicable U.S. state securities laws or pursuant to an exemption therefrom.
THIRD PARTY INFORMATION
This presentation includes market and industry data, which was obtained from publicly-available information, internally developed data, third party information and other sources believed by MCI OneHealth to be true. While the Company has not
independently verified any of the data from third-party sources referred to in this presentation or analyzed or verified the underlying reports relied upon or referred to by such sources, or ascertained the underlying assumptions relied upon by such
sources, it believes that it obtained the information from reliable sources and has no reason to believe it is not accurate in all material respects. MCI OneHealth does not make any representation or warranty as to the origin, validity, accuracy,
completeness, currency or reliability of such information. The Company disclaims and excludes all liability (to the extent permitted by law), for losses, claims, damages, demands, costs and expenses of whatever nature arising in any way out of or in
connection with the information in this presentation, its accuracy, completeness or by reason of reliance by any person on any of it.
ELECTRONIC TRANSMISSION
This presentation may have been sent to you in an electronic form. You are reminded that documents transmitted via this medium may be altered or changed during the process of electronic transmission. You are responsible for protecting against
viruses and other destructive items. Your receipt of this electronic transmission is at your own risk and it is your responsibility to take precautions to ensure that it is free from viruses and other items of a destructive nature. As a consequence of the
above, neither MCI OneHealth nor any director, officer, employee or agent of any of them or any affiliate of any such person accepts any liability or responsibility whatsoever in respect of any difference between the presentation distributed to you in
electronic format and the hard copy version that may be made available to you.
FORWARD-LOOKING INFORMATION
This presentation, together with any supplements and any other information that may be furnished to prospective investors by the Company, includes “forward-looking information” or “forward-looking statements” within the meaning of Canadian
securities law. All statements, other than those of historical fact, which address activities, events, outcomes, results, developments, performance or achievements that the Company anticipates or expects may or will occur in the future (in whole or in
part) should be considered forward-looking information. Statements containing the words “meant to illustrate”, “will”, “potential”, “to be”, “building”, “assumes”, “being

Certain statements in this presentation are considered to be forward-looking information, which include the development and launch of MCI OneHealth, the structure, investment strategy and competitive advantages of MCI OneHealth, the management and
advisory teams of the company, the capitalization of MCI OneHealth by its principals and others, the performance of MCI OneHealth’s technology, healthcare and data sales markets, and other matters.
By their nature, forward-looking information involves numerous assumptions, known and unknown risks and uncertainties, both general and specific, that contribute to the possibility that the predictions, estimates, forecasts, projections and other forward-looking
information will not occur. These assumptions, risks and uncertainties include, among other things, the state of the economy in general and capital markets in particular, the development of competitive businesses, investments or technologies, investor interest
and the availability of capital to fund MCI OneHealth’s, business and investment strategies, the composition of the companies management and advisory team, MCI OneHealth’s ability to find investment and other opportunities and to enter into them on
satisfactory terms, MCI OneHealth’s ability to successfully pursue its acquisition strategy, the Company’s reliance on information technology and third party technology developers, the Company’s ability to execute on the expansion of its digital platforms, risks
related to the regulatory and legal framework of the healthcare industry in Canada and abroad, general business, economic and competitive uncertainties, market risks, anticipated future revenue streams and anticipated market share, the impact of COVID-19 and
the response of governments, regulators, customers and businesses, and other risks that could cause actual results or events to differ materially from those expressed or implied by such forward looking information. Readers are cautioned that the foregoing list
and the risk factors in the preliminary prospectus are not exhaustive.
Although MCI OneHealth has attempted to identify important risks and factors that could cause actual actions, events or results to differ materially from those described in forward-looking information, there may be other factors and risks that cause actions,
events or results not to be as anticipated, estimated or intended. These risks, uncertainties and assumptions could adversely affect the outcome and financial effects of the plans and events described herein. In addition, even if the outcome and financial effects
of the plans and events described herein are consistent with the forward-looking information contained in this presentation, those results or developments may not be indicative of results or developments in subsequent periods. There can be no assurance that
the projected results can be realized or that actual results will not be materially higher or lower than those projected.
Forward-looking information contained in this presentation is based on the current estimates, assumptions, projections, beliefs and expectations of MCI OneHealth, which the company believes are reasonable as of the current date, and are subject to significant
business, social, economic, political, regulatory, competitive and other risks, uncertainties, contingencies and other factors. Although the Company believes that the expectations reflected in the forward-looking statements and information are reasonable, there can
be no assurance that such expectations will prove to be correct. Historical information contained in this presentation regarding past trends or activities should not be taken as a representation that such trends or activities will continue in the future. In this regard,
certain financial information contained herein has been extracted from, or based upon, information available in the public domain and/or provided by MCI OneHealth. In particular, historical results of MCI OneHealth’s principal's business strategies should not be
taken as a representation that such trends will be replicated in the future. All forward-looking information in this presentation is expressly qualified in its entirety by this cautionary statement.
FUTURE-ORIENTED FINANICAL INFORMATION
To the extent any forward-looking statement in this presentation constitutes “future-oriented financial information” or “financial outlooks” within the meaning of applicable Canadian securities laws, such information is being provided to demonstrate the
anticipated market penetration and the reader is cautioned that this information may not be appropriate for any other purpose and the reader should not place undue reliance on such future-oriented financial information and financial outlooks. Future-oriented
financial information and financial outlooks, as with forward-looking statements generally, are, without limitation, based on the assumptions and subject to the risks set out above under the heading “Forward-looking Information”. The Company’s actual ﬁnancial
position and results of operations may differ materially from management’s current expectations and, as a result, the Company’s revenue and expenses may differ materially from the revenue and expenses profiles provided in this prospectus. Such information is
presented for illustrative purposes only and may not be an indication of the Company’s actual financial position or results of operations. In this presentation all references to “$” are references to Canadian dollars and amounts are stated in Canadian dollars unless
otherwise indicated.
Non-IFRS Measures
The information presented in this presentation includes certain non-IFRS financial measures, namely gross profit, gross margin, EBITDA and EBITDA margin. These measures are not recognized measures under IFRS and do not have a standardized meaning
prescribed by IFRS and therefore may not be comparable to similar measures presented by other companies. Rather, these measures are provided as additional information to complement those IFRS measures by providing further understanding of the Company’s
results of operations from management’s perspective. Accordingly, these measures should not be considered in isolation nor as a substitute for analysis of the Company’s financial information reported under IFRS. These non-IFRS measures are used to provide
investors with a supplemental measure of the Company’s operating performance and thus highlight trends in the Company’s core business that may not otherwise be apparent when relying solely on IFRS measures. The Company also believes that securities
analysts, investors and other interested parties frequently use non-IFRS measures in the evaluation of issuers. The Company’s management also uses non-IFRS measures in order to facilitate operating performance comparisons from period to period, to prepare
annual operating budgets and forecasts and to determine components of management compensation. The Company believes that each of gross profit, gross margin, EBITDA and EBITDA margin is an important supplemental measure of the Company’s performance,
primarily because it and similar measures are used widely among others in the healthcare industry as a means of evaluating a company’s underlying operating performance.
“EBITDA” is defined as net income plus the sum of depreciation and amortization, interest on lease liabilities, accretion expense, loss on disposal of property and equipment and deferred tax expense minus the sum of gain on sublease contracts and gain on
disposal of property andequipment.
“EBITDA margin” is defined as EBITDA divided by revenue. “Gross profit” is defined as revenue less cost of physician fees. “Gross margin” is defined as gross profit as a percentage of revenue. “IASB” means the

Executive Summary.
•

MCI OneHealth is one of the largest primary care clinic groups in Canada (25 tech enabled clinics) & a
provider of telehealth/virtual care (over 200,000 telehealth visits over the last 8 months)

•
•

Proven management team with expertise in healthcare, technology and clinic roll-up execution
Currently implementing and scaling a high-impact suite of telehealth/virtual care solutions

Strategic Initiatives

A

Acquire Health Tech
& Clinics

Capitalizing on our leading industry
position and management expertise to
execute an aggressive technology
acquisition and clinic roll-up strategy

B

Leverage Digital
Health Adoption

Continuing to implement digital
health and telehealth/virtual care
solutions throughout our growing
clinic network

C

Grow Privately Paid
Services

Expanding our higher margin
privately paid services and improving
operational efficiencies by
implementing our technology

D

Harness Data
Driven Technologies

Development of data-driven technologies
and aggregation of data through clinic
network growth. A significant opportunity
for monetization

Primary care doctors are overwhelmed.
•
•
•
•

Reactive care is expensive and usually leads to suboptimal patient experience.
Healthcare networks are “siloed” and isolated from other networks
Clinical data is doubling every 3 months* - doctors can’t keep up
Data value is masked by fragmentation and inaccessibility

Errors in healthcare are a leading cause of death and injury.**
70% of medical adverse events are thought to be preventable.**

The result? - Suboptimal and expensive patient care.
*Challenges and Opportunities Facing Medical Education. P. Densen. Trans Am Clin Climatol Assoc.
**To Err is Human: A Leading Cause of Death and Injury. National Academies Press.

A. Our Clinic Network.
MCI OneHealth is one of the largest technology enabled primary care clinic networks in Canada
with 25 locations across Ontario and Alberta

40

Technology Developers

$46.3M

25

Key Opportunity:

40,000

Total Clinics:
20 – Ontario
5 - Alberta

Est. Total number
of Clinics in Canada

Revenue in 2019

Highly Fragmented Market

850,000

Patient Visits per year

2M+

Patient Records

30+

Years of serving patients*

600+

Doctors & Staff

In Canada, there is a clear opportunity for consolidation in the primary care market. It is our
Intention to launch a major M&A effort and implement our technology solutions to drive
revenue and margin growth.
6

*MCI Medical Inc has been serving patients since 1986 and is a wholly owned subsidiary of MCI OneHealth Technologies Inc.

B. Telehealth/Virtual Care Revolution.
Telehealth/Virtual care applications were facing very modest acceptance by doctors, patients
and institutions prior to the pandemic.
COVID-19 has dramatically accelerated digital adoption in healthcare and catalyzed
the building blocks that we already had in place.

Key Insight
The U.S Telemedicine Market Size was Valued at USD $6.6 billion in 2019 and the size
is expected to reach USD $25.8 billion by 2027 to grow at a CAGR of 15.8% from
2020-2027.

Canada
Canadian adoption of telemedicine has grown exponentially since March 2020, with virtualcare encounters growing at an unpresented rate

*Polaris Market Research, US Telemedicine Market.

B. Mass Adoption of Telehealth/Virtual Care in Our Network.
•

Our doctors have completed over 200,000 telehealth/virtual care
consultations from March to October 2020.
Telehealth Adoption at MCI OneHealth

•

Virtual care allows us to conveniently serve more patients while
keeping healthy people out of waiting rooms.

•

Telehealth services allow us to serve more patients and improve billing and
reduce cost per doctor.

•

We are leveraging our telehealth platform and growing patient base by
offering an expanded suite of virtual medical services (i.e. mental health,
preventative care).

C. Higher Margin Privately Insured Service Offerings.
The telehealth/virtual care revolution has also accelerated digital offering acceptance and is fueling growth for our higher margin privately
insured service offerings.
We support over 250 corporate customers, a significant number of which are Fortune 500 Companies with a comprehensive list of
medical and occupational health services including:

•
•
•
•

Mental Health Services
WSIB early intervention program
Nurse Staffing
Specimen Collection for testing

•
•
•
•

Pre-employment medical checks
Physiotherapy and rehabilitation programs
Immunization programs for travelers
COVID-19 site screening

Airlines

Automotive Manufacturing

Delta Air Lines
Cathay Pacific Airways

Magna
Ford Motor Company of Canada

Logistics

Construction

DHL Express
Speedy Transport

Great Gulf Homes
Tucker High Rise
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D. Technology Foundations.

Technology & Data Science Expertise With Proven Capability

Expert Domain Knowledge Combined With Large Clinical Footprint

Technology Investment. Partnership. Licensing & Acquisition Pipeline

Enabling Our Mission

D. Our Technology.
A comprehensive suite of applications empowering both patients and doctors within our clinic network footprint. *

Patient/Doctor Interfacing

technology implementation

Data-Driven/Advanced Tech

•
•
•
•
•

Improved patient outcomes
Increased clinic efficiency
Additional revenue streams
Increased margin
Data aggregation

MCI OneHealth is working with the IBM Data Science Elite team and Machine Learning hub. **
*Our suite of applications is currently in various stages of development.
**MCI OneHealth Technologies Inc is an IBM Business Partner & is collaborating with IBM to embed their technologies into our solutions.

D. Technology Roadmap.
Clinical Services &
Operations

Domain Focus
Suite of applications to
modernize and improve care
delivery

Data Foundations

Domain Focus
Data Structuring
Data Platform - BrightOS

Advanced
Technologies

Domain Focus
Training systems with
structured data
ML & AI Technologies

Precision
Medicine

Domain Focus

Research &
Development

Domain Focus

Cutting-edge diagnostics

Internal R&D

Precision & Custom
therapeutics

Collaboration with academic
institutions

Optimization technology

Revenue Drivers

Revenue Drivers

Revenue Drivers

Revenue Drivers

Revenue Drivers

Virtual Care Conduit

Structured Data Sales

Structured Data Sales

Precision Medicine Tech

Pipeline of IP

Technology Acquisition

Data Marketplace

Data Insight Technology

Novel Therapeutics

Digital Services (B2B)

Further Data Aggregation

AI Technologies

MCI+ Subscriptions

Clinical Trial Initiatives

Technology Licensing &
Commercialization

Technology Licensing &
Commercialization

Precision Medical Therapies
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D. Unlocking the Value of Healthcare Data.
Benchmark paper*

MCI OneHealth is assembling from its various clinical databases what will eventually be one of the
largest de-identified primary care databases in Canada to empower physicians and unlock both clinical and
commercial potential
Typical estimated values per
patient recordbased on
recent data transactions
Electronic Health Records

($35-$330CDN)
Episodic Health Records

($50 - $1050CDN)

Number of medical Records

*Realizing the value of healthcare data: A framework for the future – EY 2019
**Estimated value strictly for illustrative purposes and based off the suggested guidelines in the EY framework for the future 2019

D. Data Aggregation
A significant opportunity exists to collaborate with other medical institutions and leading organizations to
further assemble valuable de-identifieddatabases;
unlocking both clinical and commercial potential.

Estimated+8M records to structure and monetize

Technology Showcase.
MCI Connect: the MCI OneHealth platform for patients to access our digital
health services ecosystem and virtual care

*The MCI Connect (virtual care) is currently being used by a select population of doctors and patients. MCI Connect native mobile applications are under development

Technology Showcase.

Introducing brightOS:
The MCI OneHealth data analytics, and
clinical decision support platform.
Enabling the development of advanced datadriven technologies

*BrightOS is currently under development and is available for internal use.

Technology Showcase.
onehealth Assistant*
Patient assessment: Backed by medical science, powered by artificial intelligence

OneHealth

*OneHealth Assistant is currently being used by a select group of doctors and patients and is in beta testing.

Key Stakeholders.

Providers & End-Users

Primary Care

Hospital
Networks

Hospice

Urgent Care

Research
Initiatives

Patients

brightOS
Data Analytics Platform
Large De-Identified Data
Assets

Life Science

Buyers

Pharmaceuticals

Application suite

Medical Device
Companies

Clinical Support Tools

Academic
Institutions

Advanced Analytics

Technology & Diagnostics
Companies

Technology Timeline.
Patient/Doctor Interfacing Applications (MCI Connect)

Q2

Q3

Q4

Q1

2020

Q2

Q3

2021

Data-Driven Applications (brightOS)

Q2

Q3

2020

Q4

Q1

Q2

Q3

2021
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*All suggested timeline release dates are estimates and are subject to revision and change.

Immediate Growth Opportunities.
Large Growing Market

Acquisition & Organic Growth
Technology & Health Services Acquisition

•

Strategy focused on technology and health services acquisitions that
compliment our technology and data focused road-map

•

Potential strong opportunity to consolidate in geographically strategic
areas to compliment existing clinical footprint and further data-driven
focus

Organic Growth Opportunity

A $300B (U S D ) opportunity exists
from data and analytics in USA healthcare*

Global health tech and digital health spend is estimated
to hit $504.4B (USD) by 2025**
*Henke N, Bughin J, Chui M, Manyika J, Saleh T, Wiseman B, and Sethupathy G, “The age of analytics: Competing in a data-driven world,” December 7, 2016, McKinsey.com.
**Global Market Insights, Worldwide Digital Health Market to hit $504.4Bn by 2025

•

Executing our strategic initiative to grow our higher margin privately paid
for services with a focus on B2C and B2B markets

•

Development and implementation of data-driven technologies (e.g.
BrightOS) and higher margin digital services

An accretive and technology focused M&A pipeline

Financial Info.

2018A

2019A

2020YTD*

$45,059,696

$46,291,016

$27,590,048

$45,059,696

$46,291,016

$27,590,048

GROSS PROFIT

$15,127,407

$15,260,615

$10,007,866

SG&A

$17,588,450

$17,624,905

$10,235,086

$17,588,450

$17,624,905

$10,235,086

($2,461,043)

($2,364,290)

($281,220)

$2,160,002

$2,275,720

$1,567,048

$79,397

$76,490

$50,437

$11,965

($16,870)

$9,615

($209,679)
($32,429)

($28,950)
$91,611

$1,345,880
$314,450

NET INCOME

($242,108)

($120,560)

$1,031,430

EBITDA

$3,489,300

$3,640,387

$3,940,079

GROSS MARGIN

33.6%

33.0%

36.3%

EBITDA MARGIN

7.7%

7.9%

14.3%

TELEMED DRIVEN REVENUE

0.0%

0.0%

20.8%

REVENUE
HEALTH SERVICES REVENUE
TOTAL REVENUE

TOTAL OPEX
OPERATING PROFIT
OTHER INC(LOSS)
INTEREST INCOME ON SUBLEASES
GAIN ON SUBLEASES/GAIN (LOSS) ON DISPOSAL OF PROPS/EQUIPMENT
PRETAX INCOME
INCOME TAXES & DEFERRED TAX EXPENSE

*Nine months ended September 30th
Earnings before interest, taxes, depreciation and amortization (“EBITDA”) should not be construed as alternatives to net income/loss determined in accordance with IFRS. The company defines EBITDA as net income plus
the sum of depreciation and amortization, interest on lease liabilities, accretion expense, loss on disposal of property and equipment and deferred tax expense minus the sum of gain on sublease contracts and gain on
disposal of property and equipment. The Company believes that EBITDA is a meaningful financial metric as it measures cash generated from operations which the Company can use to fund working capital requirements,
service future interest, and principal debt repayments and fund future growth initiatives..
.

Summary Terms of the Offering.
Issuer

MCI OneHealth Technologies Inc. (TSX: DRDR)

Offering

Prospectus treasuring offering between 6,000,000 and 4,444,444 Class A Subordinate voting shares of the Company anticipated to raise
C$30,000,000 on a bought deal basis between C$5.00 and C$6.75 per Share

Type of Transaction

Initial public offering on the Toronto Stock Exchange subject to a formal underwriting agreement, including industry standard “
market out”
clause, “
material adverse change out”clause, “
disaster out”clause and “
regulatory proceedings out”clause, until the Closing Date.

Over-Allotment Option

Lead underwriter for a period of 30 days from the Closing Date to increase the size of the Offering between 900,000 and 666,667 additional
Shares (representing 15% of the base Offering) at the Issue Price to cover any over-allocation position (as such term is defined in National
Instrument 41-101) or for market stabilization purposes. The grant of such Over-Allotment Option will be qualified for distribution under the
Prospectus.

Eligibility

The Shares will be eligible for RRSP, RESP, RRIF, RDSP, DPSP, and TFSA accounts

Exchange Listing

The Company shall make an application for the listing of the Shares on the TSX.

Lock – Up Period

It will be a condition of closing that the Company and each of the Company’
s officers, directors and 5% shareholders agree that they will not,
offer sell, transfer, pledge or otherwise dispose of or transfer the economic consequences of any securities of the Company held by such
individuals for a period commencing on the Closing Date and ending eighteen (18) months thereafter and one-third (1/3) of the Locked-Up
Share will be released in equal parts after six, twelve and eighteen months following the Closing.

IPO Use of Proceeds Framework.
50%

•
•
•

Technology Development
Technology Acquisition
Technology Partnerships

40%

•
•

Privately Paid Services Acquisition
Health Services Acquisition

10%

•
•
•

Corporate Development
Marketing Initiatives
Working Capital

Qualitative Criteria For Capital Deployment

•
•
•
•

Supports/Accelerates Tech Data Roadmap
Supports/Accelerates Health Services Subscriptions
Supports/Accelerates Privately Paid Services
Health Services Targets Fully Tech/Data Enabled

Qualitative Criteria For Capital Deployment

•
•

Accretive to EBITDA within 1 Year
Deal Dependent mix of Cash:Equity:Debt

Pro Forma Capitalization & Ownership.
Description of Share Capital

Enterprise Value Build-Up
Pre-money shares outstanding
Founders Subordinate Class A Shares

34.0M

•

Under the Company's articles of incorporation each Class A Subordinate voting share is
entitled to on vote per share and each Class B Multiple Voting Share is entitled to nine votes
per share.

•

Neither the Class A Subordinate Voting Shares nor the Class B Multiple Coting Shares are
convertible into any other class of shares

•

Class B shares have no other entitlements (rights to dividends and assets in the company)

Dr. Sven Grail
Dr. George Christlodoulou
Management Subordinate Class A Shares

2.0M

Dr. Alexander Dobranowski
Other Subordinate Class A Shares
Pre-money FDITM shares
IPO financing issue price
Subordinate Class A Shares Issued
IPO financing gross proceeds
Post-money FDITM shares

4.0M
40.0M

C$[●]M
[●]-[●]M

C$[●]-[●]M
C$[●]M

Net Financing proceeds

C$[●]M

Enterprise value

$[●]

$[●]

$[●]

Founders

[●%]

[●%]

[●%]

Other Shareholders

[●%]

[●%]

[●%]

IPO Purchasers

[●%]

[●%]

[●%]

100.0%

100.0%

100.0%

10.0M

Cash and ITM proceeds
Debt outstanding

IPO Issue Price Range

C$[●]-[●]

Post-money valuation
Market cap

Pro-Forma Ownership

Nil
C$[●]-[●]M

TOTAL

Proven Management Team.

Dr. Alexander Dobranowski
CEO

Dr. Sven Grail
Co-Executive Chair

Dr. George Christodoulou
Co-Executive Chair

The co-executive chairs of MCI OneHealth, both Co-founded Altima Dental Clinics, one of Canadas largest dental groups in 1993. They were able to grow the
dental practice from 2 doctors in 1 office to over 100 clinics with a team of over a thousand care providers and staff.

Dr. Dobranowski is a medical doctor with over a decade of experience
working at the intersection of healthcare and technology. Previously,
as the Clinical Director of Technology at MCI, Dr. Dobranowski led the
development and scaling of a number of clinical and patient
interfacing applications, including most recently, the development
and integration of virtual care platforms for two of Canada's largest
clinic networks.

Mrs Madeline Walker

Mr Scott Nirenberski

President & COO

CFO

Mrs. Walker has been involved in MCI OneHealth operations since its
inception. Previously, she was the COO at TLC vision (a public
company) from where she oversaw the growth of the company to
become the largest eye care provider in North America, with over
$300M in annual revenue. Mrs. Walker served as Chief Operating
Officer for Greybrook Health where she was responsible for the
execution of the business strategies by lending support to day-to-day
operations of Greybrook Health portfolio companies.

Mr. Nirenberski served as COO of Globalive Technology, Inc. He has
extensive experience in investing and financial operations in the tech
sector having spent 23 years in the San Francisco Bay Area. Mr
Nirenberski held various positions running technology investment
teams for multibillion dollar funds Pequot Capital and Seasons
Capital in addition to being the senior founding partner of Mosaic
Asset Management that grew to $280 million in assets under
management. Mr. Nirenberski began his technology career at Intel
in corporate finance and planning. He is a CFA charter holder.
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Our Board.
Dr. Sven Grail

Dr. George Christodoulou

Dr. Alexander Dobranowski

Dr Grail is a Co-Founder and Co-Executive Chairman
of MCI OneHealth. Previously, Dr Grail Co-Founded
one of the largest dental chains in Canada with over
1500 employees and over $250M in revenue
annually. In addition, Dr Grail has helped grow a
number of successful healthcare ventures.

Dr. Christodoulou is a Co-Founder and Co-Executive
Chairman of MCI OneHealth. Previously, Dr
Christodoulou Co-Founded one of the largest dental
chains in Canada with over 1500 employees and
over $250M in revenue annually. Dr Christodoulou
has a rich and diverse history of healthcare
investment.

Dr. Dobranowski is the CEO of MCI OneHealth. Dr.
Dobranowski is a medical doctor and has over a
decade of experience working at the intersection of
healthcare and technology. He has overseen the
development and scaling of a number of healthcare
applications into some of Canadas largest
healthcare networks.

Mr. Anthony Lacavera

Mr. Bashar Al-Rehany

Mr. Kinglsey Ward

Mr. Lacavera is Founder and Chairman of Globalive
Holdings, Globalive Communications, and Globalive
Capital, and the founder and past Chairman and
CEO of WIND Mobile. Anthony has forged a
reputation as a disruptive entrepreneur who has
changed Canada’s communications technology
landscape.

Mr. Bashar Al-Rehany is the CEO of Euromoney
Institutional Investor plc Investment Research
Division which is comprised of two brands, BCA
Research and Ned Davis Group. Bashar led the
growth of BCA from a small revenue company to the
leading independent macroeconomic investment
research firm in the world.

Mr. Ward has over 25 years of experience as an
investor and director of private equity and public
Ward has
company investments. He is theMr.
chairman
of over
his 25 years of experience as an
director of private equity and public
family office holding company, investor
The Vimyand
Ridge
investments.
He is the chairman of his family
Group Limited and has also heldcompany
chairman
and
office
holding
company,
The Vimy Ridge Group Limited
board positions in numerous private and public
and
has
also
held
chairman
and board positions in
Canadian companies.
numerous private and public Canadian companies.

“Execution of our strategic initiatives,
Designed to drive acceleration in growth and higher margins.”
One of the largest tech-enabled primary care
networks in Canada (25 Clinics)

Technology and clinic acquisition growth initiative led by
one of the top performing healthcare roll up teams in
Canada

Experts in implementing technology to improve
operational efficiencies and margins

Explosive telehealth service growth (virtual care
revolution).

Growing number of stable revenue streams (including
privately insured high margin services)

Proven Management team and board

Significant opportunity with data driven
technology and data aggregation

Dr. Alexander Dobranowski

CEO
alex@mcionehealth.com

1 Yorkdale Rd, Suite 209,
Toronto, Ontario, M6A 3A1
Canada

Mr. Scott Nirenberski
CFO

scott@mcionehealth.com
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Mr. Fernando Massalin

Investor Relations
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